
Ilana Ritov 
Curriculum Vitae 
Updated: March 5, 2008 

   
School of Education, Department of Psychology, and Center for Rationality, Hebrew 
University  

msiritov@mscc.huji.ac.ilmail: -e  
Website: http://pluto.mscc.huji.ac.il/~msiritov/ilanaritov.htm  
 
Education  
B.Sc. The Hebrew University of Jerusalem, 1975. 

Ph.D. The Hebrew University of Jerusalem, 1988. 
Post-Doctoral research, University of Pennsylvania 1988-1990.  

 
Academic Positions 
1990-1994 Lecturer, Ben-Gurion University. 
1994-1998 Senior Lecturer, Ben-Gurion University. 
1998-2001 Senior Lecturer, Hebrew University. 
2001- 2006 Associate Professor, Hebrew University. 
2006-present Professor, Hebrew University. 

 
Research grants – past 5 years  
2001-2004 US-Israel Bi-national Science Foundation: “Evaluation of public actions: 
attitudes and protected values” (with Jonathan Baron). 

2001-2004. Israel Science Foundation: “The effect of time on the evaluation of 
decision outcome”.  

2001-2004 NSF- Decision, Risk and Management Science: “Investigating emotion 
based choice” (with Barbara Mellers). 

2004-2006 Israel Science Foundation: “Willingness to help an individual and 
willingness to help a group: The impact of target singularity on psychological 
processing”. 

2004-2008      US-Israel Bi-national Science Foundation: “Intuitions about punishment 
and deterrence in law: heuristics, biases, and the role of emotions” (with Jonathan Baron). 

2006-2010 Israel Science Foundation: “In retrospect: processes affecting long term 
satisfaction with chosen options”. 

 
Editorial work 
1998-2007 Editorial board: Organizational Behavior and Human Decision Processes.  
 
2006-present Associate Editor: Judgment and Decision Making 

  
Ad-hoc reviewer for: Journal of Behavioral Decision Making, Medical Decision Making, 
Journal of Experimental Psychology: General, Journal of Experimental Psychology: 



Applied, Journal of Experimental Social Psychology, European Economic Review, 
Psychological Bulletin, Management Science, Psychological Science, Psychological 
Review. 
 

  
Other professional activities 
2007 -  President elect: European Association of Decision Making 
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